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t h i n k a b O u t ?q The First Home Owner Guarantee (NHFIC)
- The guarentee eliminates the need for a 20% deposit or
\- J lenders mortgage insurance (LMI) typically required by
N\ banks.
Impact of Debt on Life
. ) The government covers the LMI cost, allowing a house
Buyln.g ahome mear.13 taI.(Ing on debt. . . . purchase with just a 5% deposit.
Consider how your life will change as you invest in repaying Proof of keeping the 5% deposit in the bank for 90 days
your home loan. Be mindful of potential interest rate or a rental statement is necessary.
fluctuations, as a 2% shift on a $500k loan can result in i i i
approximately $500 extra in monthly repayments. WSS [5G S22 E[p 9 5 9 HilS SEE=:
Understanding Credit Scores ¢ NSW:$900k  « QLD:$700k
e VIC: $800k e TAS: $600k
Everyone starts with a good credit score in Australia. Timely * WA: $600k » SA: $600k
payments improve your credit score, while neglecting loan
[PEMIEIE I GEplel CoeEase i Stamp duty waiver for first-time property buyers
Home Repossession where the usual $20k tax on a $500k purchase is waived.
r don't the bank tuall Additionally, a First Home Owner Grant in certain states provides
YUl elelrs |2y UnkS) [EILS atehy/ (SUSMREELR IS Sekstes s VAekir $10k-$15k for the construction or purchase of a new home. It's
home. essential to consider potential delays or budget overruns in
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Breaking a Fixed Rate
. ] . . ther schem
Breaking a fixed-rate contract incurs a substantial fee based RilSg=thones
on lost revenue to the bank’ as you agreed to a minimum There a.re other schemes that may be available based on
payment for a fixed period. professions or lenders.
Requesting Extra Funds The best way to find out if they apply to you is to get in touch
It's advisable to ask for the maximum amount when B
arranging finance. Upon pre-approval, you can always Book a call with our team >
request less, but you cannot ask for more. .
Loan Differences 7
Banks offer different rates for home loans and investment YO u r b ro ke r \ A 4
properties. Your deposit/equity also affects how banks price -
your home loan.
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Debt Repayment
pay “Why not my bank? Bank vs Broker
[l & Sm?” portlgn TEIBERS Ui [Pl elprl i, ek Banks may not offer the best solution for your needs. They might
example, during the first year, only 20 cents for every $1 miss government grants or have restrictive lending policies.
goes towards reducing the balance. After the 15th year,
only 40 cents for every $1 goes toward reducing the .
y . y$1g 9 “How do you make money?” — Broker Compensation
balance. Finally after 25 years 70 cents for every $1 goes
toward reducing the balance. Brokers earn commission from lenders, provided they maintain
client relationships for 2+ years after settlement. Early loan
Borrowing More termination may require commission repayment.
Total lending depends on your income and loan rates. Lower- . . L
interest loans, like home loans, allow you to borrow more best interest duty?” — Broker obligations
compared to higher-interest options such as credit cards, As licensed professionals, brokers must legally act in their
hence sometimes it's worth closing some down. clients' best interests. It's called the
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Redraw vs. Offset Repricing? Broker rate negotiation
An offset account actively offsets savings against your home Even after loan settlement, brokers can negotiate better
T y gsag y interest rates with your bank on your behalf.
loan, reducing interest. Redraw allows you to pull back extra \_ Y,
payments without a dedicated account and then withdraw \_
them. Many deposit their entire paycheck into the home loan,
redrawing specific amounts for weekly budgets. (/
L]
Follow / find us
Equity is the difference between your home's value and what .
you owe the bank. You can cash out up to 80% of your e N\
home's value.
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