SOLUTION SNAPSHOT
RETIREMENT PLANNING

% ...and the right team.

What can be achieved...

* Male, Age 54

*  Determine if any of your clients have an
insurance need, based on the Identifiers

*  Goal: Establish a life insurance policy outlined

for cash value accumulation and
potential retirement income for a
diversified portfolio

* Ifyou identify a potential opportunity to
help your clients reach their goals,
contact us to review the options

»  Existing Coverage: $5,500,000 for
estate planning

* Net Worth: $23,000,000

RAYMOND C. NASH
CEO & Principal

* Income: $1,500,000 inheritance or sell

*  Wrote $2,946,811 of new coverage * Aninterest in the du
that can provide a livi efit plus a
death benefit to heirs

rnash@heirmark.com

D (330) 801-0061
HEIRMARK.com

e Cumulative Premiums: $3,000,000
(over 12 years)

»  Illustrated Distributions: $7,849,980
(over 15 years)

OPPORTUNITY NEXT STEPS
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