CORESIUM

Appointment-setting quote worksheet

Compare the same market, channels and definition of a qualified meeting held. Preserve one booking reference through

reschedules and outcomes.

Provider Market / period

Quote term Record

Team, channels and hours

Retainer / setup / outcome fee

Billing period, minimum and notice

Data, tools and internal support

Billable meeting and qualification

Duplicates, no-shows and replacements

Measure actual delivery

Measure Your count / calculation

Total programme cost T

Unique bookings B

Unigue meetings held H

Qualified meetings held Q

Cost per booking / held / qualified T/BT/HT/Q

Follow the cohort

Accepted opportunities Customers won
Sales-cycle timing and costs included

lllustrative calculation: 390,000 / 20 bookings = %4,500; / 14 held = about %6,429; / 9 qualified held = ¥10,000. These are example outcomes,

not a price list.
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